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Forward looking statements
Important note:
This announcement may include certain statements and indicative projections that are, or may be deemed to be, "forward-looking statements". These forward-looking statements are not based on current or historical
facts and are forward looking in nature and may be identified by the use of forward-looking terminology, including, without limitation, the terms "believes", "estimates", "plans", "projects", "anticipates", "expects",
"intends", "estimates", "may", "will", "aims", "could" or "should" or, in each case, their negative or other variations or comparable terminology, or by discussions of strategy, plans, objectives, goals, future events or
intentions. Forward-looking statements may include statements relating to the following: (i) future capital expenditures, expenses, revenues, earnings, synergies, economic performance, indebtedness, financial condition,
dividend policy, losses and future prospects; and (ii) business and management strategies and the expansion and growth of the Group's operations. Forward looking statements may and often do differ materially from
actual results. Any forward-looking statements reflect the Group's current view with respect to future events and are subject to known and unknown risks relating to future events and other risks, uncertainties, and
assumptions and other factors relating to the Group's business, results of operations, financial position, liquidity, prospects, growth and strategies.
These factors include but are not limited to: the Group being recently established with a limited history of operations; the Group’s ability to continue to build and sustain a business of writing reinsurance and implement
its strategy; the Group’s ability to assess accurately the risks of the potential underwriting losses; Conduit Reinsurance Limited being able to maintain its financial strength rating from A.M. Best; the number and type of
reinsurance contracts that the Group writes or may write; competition from existing reinsurance carriers, as well as alternative capital providers, insurance linked funds and collateralised special purpose insurers;
increased competition on the basis of pricing, capacity, coverage terms or other factors; the Group’s ability to integrate its businesses and new joiners to the Group; the successful retention and motivation of the
Group’s key management; the potential loss of key personnel; the effectiveness of the Group’s loss limitation methods; the reliability of, and changes in assumptions to, catastrophe, accumulation and estimated loss
models; potential uncertainties relating to reinsurance recoveries, reinstatement premiums and other factors inherent in loss estimations; the global changing climate conditions which may lead to the possibility of
greater frequency or severity of claims and loss activity than the Group’s underwriting, reserving or investment practices have anticipated; possible low frequency of large events or unusual loss frequency; the actual
development of losses and expenses impacting estimates for claims which may arise, including for Winter Storm Uri; cyclical downturns of the reinsurance industry; exposure to unanticipated or novel coverage
disputes; the impact that the Group’s future operating results, capital position and rating agency and other considerations may have on the execution of capital management initiatives, financing or dividends; the impact
of swings in market interest rates, currency exchange rates and securities prices on the Group’s investments or liquidity; changes by central banks regarding the level of interest rates and the timing and extent of any
such changes; the impact of inflation or deflation in relevant economies in which the Group operates; the increased regulatory burden facing the Group and the potential for development of an unfavourable regulatory
environment; changes in governmental regulations or tax laws in jurisdictions where the Group conducts business; the focus and scrutiny on ESG-related matters regarding the (re)insurance industry from key
stakeholders of the Group, and any adverse asset, credit, financing or debt capital market conditions generally, which may affect the ability of the Group to manage its liquidity.
Forward looking statements speak only as of the date they are made. No representation or warranty is made that any forward-looking statement will come to pass. These forward-looking statements speak only as at
the date of this announcement. The Group expressly disclaims any obligation or undertaking (save as required to comply with any legal or regulatory obligations including the rules of the London Stock Exchange) to
update or revise any forward-looking statements contained herein to reflect actual results or any change in the assumptions, conditions or circumstances on which any such statements are based. All subsequent written
and oral forward-looking statements attributable to the Group or individuals acting on behalf of the Group are expressly qualified in their entirety by this announcement. Prospective investors should specifically
consider the factors identified in this announcement which could cause actual results to differ before making an investment decision.
The Group's renewal year on year pricing change measure is an internal methodology that management intends to use to track trends in premium rates of a portfolio of reinsurance contracts. The change measure
reflects management's assessment of relative changes in price, terms, conditions and limits. The calculation involves a degree of judgement in relation to comparability of contracts and the assessment noted above,
particularly in the Group's initial years of underwriting. To enhance the methodology, management may revise the methodology and assumptions underlying the change measure, so the trends in premium rates
reflected in the change measure may not be comparable over time. Consideration is only given to renewals of a comparable nature so it does not reflect every contract in the portfolio of the Group's contracts. The
future profitability of the portfolio of contracts within the change measure is dependent upon many factors besides the trends in premium rates.

2

Conduit Re Executive team

Neil Eckert

Trevor Carvey

Elaine Whelan

Executive Chairman

Chief Executive Officer &
Chief Underwriting Officer

Chief Financial Officer

3

Key Q3 Highlights
Continuing to deliver on IPO plans
 Underwriting plan on track
– Ultimate written premiums of $387.7 million on plan
– Gross premiums written of $291.2 million
– Higher quota share weighting will lead to a proportion of 2021 premium being recognised in 2022
– Diversified and balanced portfolio

 Relatively low catastrophe losses of $28.6 million from European Floods and Hurricane Ida after impact of
reinsurance and reinstatements (representing 2.9% of tangible net assets which is within our expected
range)
 Pricing and terms and conditions outlook remains strong
 Investment strategy remains conservative
 Operating platform and team build on track to deliver on our objective of building a high quality
underwriting franchise
 Interim Dividend of $0.18 (c.£0.13) per share (in respect of H1 2021) declared and paid in Q3
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Q3 Underwriting portfolio
Diversified and balanced approach
$387.7 m

 Headline ultimate premiums written $387.7 million (full year plan $471.5
million)
QS

 c.69%/31% split QS/XL (plan 47/53) reflecting pricing, terms and
underwriting approach in current market conditions and portfolio
diversification

QS of XL

XL

$387.7 m

 Property: 50%, Casualty: 33%, Specialty: 17%, (plan 37/33/30)
 North America: 61%, Worldwide 33%, Europe 1.9%, LatAm 1.7% Japan 1.0%,
Other 1.0% – higher US weighting, lower Europe, Japan, RoW

Property

 Participated on c.208 contracts with a hit rate c.23%
 We continue to monitor Cyber, Aviation and other niche classes which we
have generally avoided to date but may offer opportunities in the future

Casualty

Specialty

$387.7 m

North America

W/wide

Europe

Japan

Canada

Other
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Q3 2021 Market loss events
Conduit’s exposure to Q3 catastrophe losses is relatively low
 Combined net incurred Q3 catastrophe losses for Conduit Re were $28.6 million, after impact of reinsurance and
reinstatements (representing 2.9% of capital which is within our expectations)

 European Floods: this loss was caused by a series of storms that occurred in Northern Europe between 12 and 15
July resulting in severe widespread flooding in regions of Germany and other neighbouring countries. Industry
estimates for insured losses from the European Floods range from $11 to $12 billion (1).
– We have taken an underweight view in Europe but anticipate pricing will improve from 2022
– Conduit’s European Flood net losses are estimated at $12.8 million based on assumed $9-12 billion market loss

 Hurricane Ida: a powerful category 4 hurricane in the Gulf of Mexico making landfall on 29 August in Louisiana and
continuing across the US into the north-eastern region causing total estimated economic damage of $65.3 billion (2).
Industry estimates for insured losses resulting from Hurricane Ida range from $26 billion to $40 billion

(1).

– Our diversified and balanced approach and focus on QS over XoL business has allowed us to minimise our relative
exposure to major catastrophe events such as Ida
– Conduit’s Hurricane Ida net losses are estimated at $15.8 million based on assumed $30-35 billion market loss
Sources:
(1) AIR, RMS, Corelogic, Dowling IBNR report
(2) Aon Benfield
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Pricing 1 (update)
Pricing continues to improve across the board

Marsh Global Insurance Pricing Change
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Pricing 2
Conduit Re renewal pricing index
Q3 Year to date Index: Property +12%; Casualty +17%; Specialty +12%
- Rate rises compounded by substantially improved terms and conditions
Rate change (% change ytd)

Q1

Q2

Q3

Property

+12

+14

+12

Casualty

+15

+17

+17

Specialty

+12

+12

+12

Total

+13

+15

+14
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Investments
Investment portfolio details
 Average duration c2.4 years broadly in line with expected liabilities
 Average AA- credit
 0.2% return year to date
 Market yield of 0.9%, book yield of 0.9%
Breakdown of asset classes
2.50

USD AA yield curve
Q3 2021
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Operations
Build out of Conduit Re’s platform and team continues on track to deliver on our objective of
building a high quality underwriting franchise
 SaaS implementation (phase 1) of our cloud based platform substantially delivered in H1. Started
phase 2 in Q3
 Conduit team now up to c.40 and on plan for 2021
 Pleasing “Conduit culture” supporting the Conduit “brand”
– Intelligent underwriting
– Strong service culture
– Transparent approach
– Collaborative environment
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ESG

Rolling out our ESG strategy

E
S
G

 Supporting Climatewise and SMI Insurance Taskforce
 Net Zero from day 1
– Minimising our footprint and carbon off-setting
 Conduit Foundation now considering and making initial contributions
– Bermuda Youth Climate Summit in November

 Appointment of Michelle Seymour Smith as non-executive director of Group Board
– Previously CFO at Arch Re and Chief Transformation Officer at Arch Group
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IPO Prospectus plan continues on track
Building value on strong foundations
 Underwriting plans on track (with higher quota share weighting)
 Pricing and terms and conditions remains strong in core classes with further momentum expected in
catastrophe classes
 Relatively low catastrophe losses vs peer group reflecting Conduit diversified and balanced approach
 Investment portfolio remains conservative
 Operating platform and team building on track to deliver high quality underwriting franchise
 Team culture and brand developing
 Interim dividend of $0.18c (£0.13) (in respect of H1 2021) declared and paid as indicated in IPO plans
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Questions
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Enquiries please contact:
Haggie Partners
David Haggie / Caroline Klein
+44 (0) 207 562 4444
conduitre@haggie.co.uk
Tristan McDonald
Investor Relations
+44 (0) 7976 968 940
tristan.mcdonald@conduitre.uk

conduitreinsurance.com
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